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For Immediate Release

June 1, 2006
Longview Group and Society for Marketing Professional Services Ink Agreement
The Society for Marketing Professional Services (SMPS), Alexandria, Virginia, and The Longview Group, Iowa City, IA, entered into an educational partnering agreement. 
The Longview Group will develop and deliver a day-long seminar on the basic functions of architectural, engineering and construction companies. The seminar is designed for support and business-related employees of professional design and construction companies who have limited or no experience in the industry.  The seminar will include basic terminology, practices, customer profiles, and project acquisition practices.  

Coupled with the one day fundamentals seminar, The Longview Group will provide a second (optional) day-long seminar on one of four topics: sales and marketing fundamentals, developing exceptional proposals, project management for smaller firms, or persuasive techniques for marketing and selling professional services.
The seminars will be presented in major metropolitan areas. The 2006-2007 locations will be announced in August.   Over the next five years, the seminars will be offered in most of the 51 SMPS chapters.
SMPS has over 5,500 members across the United States and Canada. Their members are marketing and business development professionals employed by architectural, engineering, planning, interior design, construction, and specialty consulting firms. SMPS is the premier source for education, information, and resources in marketing professional services for the built and natural environments.

Dr. Dennis Schrag and Dr. Douglas Wallace, Iowa City will present the seminars.
Schrag is the President of The Longview Group, a management consulting organization that specializes in professional service and construction organizations. 
